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Current NBJ issue
On sale now!



The gateway doc



The first step



Why practitioners start selling supplements?

Opening doors



How do 

practitioners 

chose 

brands and 

products?

New and improved!



What do 

providers 

need from 

brands?

A little help from your friends



How many 

brands are 

enough 

brands?

On shelves now!



Stuck on the 

shelves –

practitioners 

may be 

ignoring their 

best-bet 

channel

Pointers of sale



and the opportunity

Missing the (sales) point



Are brands 

more worried 

than the 

practitioners?

The Amazon ambivalence



Paying attention?



What share 

of patients 

come back 

for the 

second 

purchase?

Missing transactions



you missed 

the first plug …
If you haven’t met kim, you will 
kmerselis@newhope.com

In case 


